
LovEnergy

A first in the market

Helping Buildings Make Smartest Clean Energy Investments





LovEnergy Founder & CEO: David Lovelady

• 20 years+ experience in the energy industry

• Considered an expert in the clean energy space

• Two hats: LovEnergy start up and director at National Grid



The Problem: Clean energy investments offer 
opportunities but also risks through complexity



The Solution: LovEnergy - a Building-to-Grid 
Investment Intelligence Platform

End to end risk-based assessment – a first in the market



How It Works: Powerful, Innovative, Simple to use

Basic Building 
Data

Modeling and Simulation 
Engine

Auto External 
Data Pulls

Report:
- Economic 

evaluation
- Optimal 

investments
- Investment 

roadmap
- Risk register

Optimization 
Engine

Differentiators:
• Simple user experience but 

accurate
• Electric grid factored
• Comprehensive clean tech 

library 



Example Project: Multi-family apartment complex in 
NYC

Problem: How to avoid dirty 
building financial penalties in a 
cost-effective manner?

Solution: Used LovEnergy 
software to model and simulate 
the building with a suite clean 
energy investments with the 
grid in mind to determine costs, 
benefits and risks.

Customer able to save, earn and meet clean energy goals while avoiding bad investments



Battery Storage 
Checker

Practical de-risked results

Analysis Modules

One off assessments to navigate 
large and complex data pools

Capital Allocation 
Optimizer

No stone unturned

Software Platform Status Quo & MVPs

LovEnergy Platform

MVP Released MVP Close to Release MVP Close to Release



1. First to market and stay ahead

2. Customer segments
• Commercial and industrial building owners, managers, grid aggregators 

and consultants
• End goal is utilities

3. SaaS monthly subscription • Based on number of buildings and module
• Customers will need to re-run to update

4. Initial consulting and education 
services

• Goal to reduce consulting and education services as SaaS 
begins to scale

5. Competitors • Only model small set of technologies, missing grid side, inaccurate or 
highly complex

6. Progress to date • Made some revenue, positive industry feedback, several free demos and 
multiple live proposals

• Potential market size = global # of dirty Commercial and Industrial buildings
• Leverage in-flight R&D

Business Model Overview



The Ask

• Introductions to potential customers and partners

• Support identifying product market fit 

• Paid for pilots

• Strategic partners

• Marketing

                 THANK YOU!

Contact information:
• davidlovelady@lovenergytech.com
• https://www.lovenergytech.com 
• 518 688 4229
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